


The industry’s leading companies
N the brokerage, ownership,
finance and development arenas

IT HAS BEEN A ROLLER COASTER
f a vear for commercial real estate
2007

The beginning of had the mak

ings of a blockbuster, starting with the
losing of the S38.3-billion purchase by
the B3

Properties Trust. The flow ol mega deals

ackstone Group of Equity Office
continued through spring with a partner
ship between Tishman Spever and
an Brothers buvi

Archstone-Smith for $22.2 billion

apartment

But as the temperatures heated up in

1 summer montns, ']\(‘ market \:.i]'\ﬂ‘(i Lo

ol down. The davs of cheap linancing

led as the fallout from the subprime

esidential morteage crisis carried over

into the commercial arena. Lenders

began pulling back on deals perceived o

o

riskv and broucht underwriting stan

th their comfort

rds more in line wi

nes. The resulting credit crunch trig
cered widening spreads and rising interest
rates. In the CMBS market,

it became dilfi

new loan

riginations dropped and
cult for pool sponsors to sell the bonds at
RITT

R ' |
umble as investors backed awan

5O took a bit ol a

profit stocks a

[rom
real estate

nvihine associated with

Sales also decreased. According to

Re pital Analvtics, the number ol
westment deals dropped by 25% in
h] ‘fl]l)(‘\ ;H](; Lll (];Hll FH(‘\.HM'I' L’\“l‘(‘\\

ysee a similar decline in October actin
once results are posted. “More prop

rties fell out of contract in September

www.reforum.com

than were put under contract. No new
privatizations and few large deals have
been announced since mid-August.
However, deals are stll happening and
momentum is slowlv returning as
investors adjust to the new pricing

RCA noted. '

['he credit crunch has many

regime,”

in the
! .

industry takine a bearish view of the

market for the next 12 months.
However, despite this scemingly unces
tan environment, a recent report by
Prudential Real Estate Investors points
out that real estate fundamentals are rel
atively healthy, noting that additions to
new supply are under control, mortgage

delinqueney rates remain near historic

lows and both debt and Hlml\ capital are
still available. Pradential analvsts predict
that industry should weather the turmoil
in the credit market fairlyv well, the
CMBS and CDO sectors will come back
and liquidity will return

Todav, the US commercial real estate
market is worth approximately 55 trillion.
accordine to the Real Estate Roundtable.
billion st of

I COMPIises roughlyv fow

office space: 13 billion sl of industria

propertyv: almost six billion sl of retail

footage: 33 million st of rental apart

ments; and bob million hotel rooms. The
industry generates nearly one-third, o1
S2.9 willion, of the US GDP and creates

jobs for more than nine million

Americans, relates the Roundtable.

And like anv other major industry,

its shi

commercial real estate has seen ot

Ol ;1])\ ;!1](} (51:\\:1\ | ]u:\(‘ ('(1:1][)\1HH‘\ HI;M

moved with the times, that found as ma

1N

opportunities in the down eveles as in the
upturns, will continue to not only survive
but to UTOW.

For the first time., REAI
FORUM has ranked the industry’s top 100
companies in the brokerage, finance,
development and ownership arenas. The

rankines were determined based on staus

tical information provided by the individ
ual lirms. We looked at four general cate

gorices number ol offices, number of
emplovees, Tast vear’s revenues and pro
jected revenues for 2007 pih\ two that
were sector specific. These data points
were calculated to determine cach com
panv’s overall score.

Since we can't measure a brokerage
firm against developer or an owner to a
lender, we did an apples-to-apples com
parison and kept the categories separate.
For each industry sector, we are \imt‘.:g‘:w‘.

ine 25 firms and of those, we have pro

filed the top five companies. For expanded

roster of nom

coverage of the firms and the ent

inees, please visit weewe.reforum.com/forum 100
/

And as the numbers bear out, these com

panies truly are leaders in their respective

industry segments
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No. 1

Brett White

President and CEO

2006 Gross Revenues:

2007 Projected Revenues:
Number of Transactions in 2006:
2006 Transaction Value:

Number of Offices:

Number of Employees:

[ lH\ I,U\ ,\HQ-‘ 1‘\‘\ :hl*l‘(i company nas grow

| (11 . e, U 5
sientficantly over the course of its 101-vear historv.

L |
ard Ellis was responsible fo

a4 number of

Over the pas decade, CB l)\it.“.

acquisitions, most notablv its 2003 purchase of Insignia Financial Group and last vear’s S2.2-bil
[rammell Crow Co. Company president and CEO) Brett White savs acquisitions such as these, as well as its organic
I . wha s today. Also in:!;h‘nir"lh\l;t):l\)In | latform has helped the company
the needs ol its clients worldwide, the executive adds. Earlier this vear, Cl bitious plan to become carbon 1

| 1 { 1 ] | - 5 i thyen N
Cnls we are gaming l\H(lH‘ﬁ‘ll LN1s process are being put directy 1o Wors lor our chents—thro lgn ene

f : » r . t1 1 = il - - " | . th
CICTICY ')'A)“‘:Q“H‘\J.'\‘\(‘HIH})L‘]H'\‘\ WwWe manage, \\lH\L‘\J\\ With more than 1.7 I)I‘l‘.L)H\J undaer managemnmen L‘IHH.E.\\.‘-?l‘:.-:\l't.i\'
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2006. The con

public on the New York Stock Exchange in June 2000 and was named to the S&P 500 Index i specializes in

stratee1c advice f.‘l! execution tor l)!il])(‘]i\ \.“(,“ dnda J('d\i]‘._‘,_". corporate services, i)l(i{)l‘{t\‘ lacihities and project nanagement; mort

ave bankine: \:wwtznw\ and valuation: de \:-\mpn'v'n services: and in

whitel I

vestmaent marn

Bruce Mosler, President and CEO
2006 Gross Revenues:

2007 Projected Revenues:
Number of Transactions in 2006:
2006 Transaction Value:

Number of Offices:

Number of Employees:

Jeffrey Finn, President and CEO
2006 Gross Revenues:

® 2007 Projected Revenues:

if Number of Transactions in 2006:
2006 Transaction Value:

Number of Offices:

Number of Employees:

Started by Gerald Finn i the late 19705 \fter being lounded as a property man
under the New America Network banner, NAT todav is a col nt company in 1917 by J. Clvdesdale Cushman and
lection of independently owned commercial real estate bro Bernard Wakelield s firm became a full-service [ estate

55 countries worldwide. The business in

24

kerage firms w

R R .
youeht by the Rockefeller Group
) Y | | ’ ’ . ]
Princeton, NJ-based organization m

I

1

ages over 250 million Farlier this vear, 1111, Group, the investment entity ol
I ]

] 12 R . ‘—
D UNe INOC w\('l\’ll('\ Grroup as the maj

- { 1 1 A 1"
s ol commern range ol brokern: \enclh fam Iv,1

space and ])Il:\l(l(‘\ d

advisory and property services. In 2005, NAT added capital sharcholder by acquiring a 71.5% stake in the firm for $S625

markets and global advisory solutions to its service offerines. million. And in June, C&W acquired real estate investment
e N . : ‘ - e . .

[t recently Taunched a new venture 1o provide retailers and king firm Sonnenblick Goldman, giving its capital markets

ppme center developers such services as site selection, Orm a major boost. 1 he compa

acquisition and disposition representation, valuation and sion in 1998 by purchasing an ownership position in Ia i
project management ['he company was one ol the first to firm Healev & Baker and has since cained stakes in companics
jump on the technology bandwagon with the creation ol throuchout Asia, South America, Australia, New Zealand,
RealTrac, a web-based transaction managcement program. Singapore, Mexico and Canada. At present, its brand can be
Office and industrial deals dominate NAI's business, making found in 55 countries. The | ializes in sales and leasing
up 0% and 317 ol its activities, respectively. Retail deals brokerage: business and real estate consulting; clien
account for another 20%, property, facilities and project management; capital

iking: investment management: debt and equity

tion services
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